DOD WESTERN REGIONAL COUNCIL FOR SMALL BUSINESS EDUCATION & ADVOCACY (DODWRC) - www.dodwrc.org
Regulations Update – Industry 7/23/2010 at Caesars’ Palace, Las Vegas, NV
(A) REGULATIONS UPDATE: 

· ACQUISITOIN – NAVY: Navy-Preferred Supplier Program (PSP) – June, 7

· DFARS – ORG. CONFLICT: Organizational Conflicts of Interest in Major Defense Acquisition Programs, Proposed rule with request for comments; extension of comment period, 75 Fed. Reg. 33752, June 15, 2010 – July, 9: DoD is proposing to amend the Defense Federal Acquisition Regulation Supplement (DFARS) to implement section 207 of the Weapons System Acquisition Reform Act of 2009. The comment period is being extended an additional 30 days to provide additional time for interested parties to review the proposed DFARS changes.
· DON – CONTRACTING: Aligning Department of the Navy Contracting Practices – July, 17: Memo
· DON – PSP: Department of the Navy, Preferred Supplier Program (PSP) – July, 13: Contractors that achieved PSS would receive more favorable contract terms and conditions in DON contracts. Upon approval of the policy by the Assistant Secretary of the Navy for Research, Development and Acquisition, DON will initiate the pilot phase of the PSP.
· FAR on PubKlaw.com: Federal Acquisition Regulation (“FAR”) – July, 8

· HUBZone: GAO Sustains Protest, Cites Mandatory, Unambiguous Nature of HUBZone Statute – June, 5: The Government Accountability Office May 14 ruled that a contracting agency, before proceeding with an 8(a) set-aside, must proceed with a Historically Underutilized Business Zone (HUBZone) set-aside if conditions for it exist (DGR Associates Inc., GAO, B-402494, 5/14/10). GAO agreed with DGR Associates Inc., a HUBZone small business concern, that the Air Force should have issued its solicitation for military family housing maintenance as a HUBZone set-aside instead of setting it aside under the 8(a) program.
· PROPOSED RULE - DBE: Proposed Rule Broadens DBE Program Inclusions, Requires Greater Accountability from Administering Agencies – July, 2: Small businesses would benefit from a proposed rule that would help more economically and socially disadvantaged businesses participate in federal highway, transit and airport construction projects, while making the states and agencies that run the Disadvantaged Business Enterprise (DBE) Program more accountable, U.S. Transportation Secretary Ray LaHood said today.
· SB – CONTRACTING: Small business owners air contracting frustrations - July, 22: Small business owners and advocates told members of the Obama administration on Monday that it must quickly break down barriers to contracting opportunities. Entrepreneurs from across the country told officials from Commerce, the Office of Management and Budget, and Small Business Administration that they are losing out on opportunities because of contract bundling, poorly enforced acquisition rules and awards diverted to large companies.

· SB – SETASIDE: DOD Reinstating Certain Set Asides – July, 22: Memo. The Defense Department is reinstating some small business set asides because procurement data show the department did not meet a goal of having 40 percent small business participation for the 12 months ending September 2009, according to a DOD memo dated June 16. The reinstated set asides apply to certain designated industrial groups (DIGs) for construction or architectural and engineering services, Shay Assad, DOD's director of defense procurement and acquisition policy, and Linda B. Oliver, DOD's acting director of small business programs, wrote in the memo. The memo said “future contracting opportunities for these requirements shall be awarded through the use of competition restricted to eligible small businesses, as market conditions permit.”

(B) REFERENCES / GUIDES

· DEFENSE – PENTAGON SPENDING: Assad outlines contracting strategies to lower Pentagon spending – July, 25: The Defense Department's new approach to acquisition will mean more competition and fixed-price contracts, greater use of other agencies' contract vehicles, and more incentives for contractors to do a good job, according to a top Defense procurement official. Speaking to industry representatives at a Coalition for Government Procurement breakfast, Shay Assad, director of procurement and acquisition policy, offered clues to how a memo that Pentagon acquisition executive Ashton Carter issued yesterday will change the way the department does business. The document outlined plans to cut billions of dollars from the military budget by more efficiently purchasing weapons and services.

· DISASTER PLANNING: From the oil spill to the financial crisis, why we don't plan for the worst – July, 9: Of course, if the consequences of the disaster would be very grave, the fact that the risk is low is hardly a good reason to ignore it. But there is a natural tendency to postpone preventive action against dangers that are likely to occur at some uncertain point in the future ("sufficient unto the day is the evil thereof," as the Bible says), especially if prevention is expensive, and especially because there is so much else to do in the here and now. Our tendency to procrastinate is aggravated by three additional circumstances: when fixing things after the fact seems like a feasible alternative to preventing disaster in the first place; when the people responsible have a short time horizon; and when the risk is uncertain in the sense that no objective probability can be attached to it.
· ECONOMICS-LABOR: The world turned upside down
- June, 3: The emerging world, long a source of cheap labour, now rivals the rich countries for business innovation, says Adrian Wooldridge (interviewed here): A special report on innovation in emerging markets.
· EMAIL ETIQUETTE: How to Organize Your E-mail Inbox – July, 14: Stop Using It for Storage / Deal With Spam / Delete, Delete, and Delete / File Messages You Need to Keep / Use Categories / Redirect Messages with Rules / Flagging Messages for Follow-Up
· GAO-SDVOSB FRAUDS: Service-Disabled Veteran-Owned Small Business Program: Fraud Prevention Controls Needed to Improve Program Integrity – July, 4: Testimonies GAO delivered on November 19 and December 16, 2009 identified millions of dollars in SDVOSB contracts that were awarded to ineligible firms, and weaknesses in fraud prevention controls at the SBA and VA which allowed ineligible firms to receive contracts.

· GAO - VOSB verification: Department of Veterans Affairs: Agency Has Exceeded Contracting Goals for Veteran-Owned Small Businesses, but It Faces Challenges with Its Verification Program – July, 5: While VA exceeded its contracting goals with VOSBs and SDVOSBs for the past 3 years, it faces challenges in continuing to meet its other small business contracting goals and monitoring agreements with other agencies that conduct contract activity on VA's behalf. While VA was able to exceed its contracting goals for VOSBs and SDVOSBs, its contracting with women-owned small businesses and HUBZone firms fell short of its goals during this period.
· MANAGEMENT – SCHUMPETER:  Too many chiefs – July, 24: And, far from providing people with more security, fancy titles can often make them more expendable. Companies might hesitate before sacking an IT adviser. But what about a chief scrum master? The essence of inflation, after all, is that it devalues everything that it touches.
· SAVING BRAND: How to Save Your Brand In the Face of Crisis – July, 12: As this article has made clear, when facing a crisis, companies have a number of response strategies to choose from. It is essential that companies gauge the customers’ perception of the crisis correctly. As some of the examples in this article show, there often is a difference between how management sees a crisis and how its customers see it. Once the characteristics of a crisis are identified (e.g., its validity, its severity, identification of affected customers), a response strategy can be chosen. However, since crises are complex and dynamic, this framework is not a cookie-cutter solution, but a starting point to help companies ask the right questions and come up with effective communications to reduce damage to the brand.
· SBA – THE ADVOCATE APR-MAY: The Advocate—Rel. Date: May 2010 Vol. 29, nr. 3 – June, 4

· SB-TASK FORCE: President Establishes New Task Force On Small Business Contracting Opportunities – June, 2
· VIEW ON ECONOMY: What executives think about the economy: 2004 to now – June, 5: Every quarter since early 2004, McKinsey has asked executives from around the world about their expectations for both national economies and companies. Since September 2008, as these topics have grown in urgency, we’ve asked about them more frequently and have added additional questions, including some on customer demand, company profits and funding, and when executives expect to see an economic upturn.
· WEBSITES OF INTEREST: Here are some websites that may be of interest – July, 27
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